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SECTION 2 — FINANCIAL INFORMATION
ITEM 2.02. RESULTS OF OPERATIONS AND FINANCIAL CO NDITION .

On Wednesday July 31, 2013, the Company issue@ss pelease announcing financial results for tlkergkquarter and six months ended June 30, 2013. A
copy of this press release and slide presentatioraitached hereto as Exhibits 99.1 and 99.2. mecence call and webcast presentation will be leeld’hursday,
August 1, 2013 at 10:00 am EDT for management soudis the Company's 2013 second quarter performdhagin R. Benante, Chairman and CEO, David C.
Adams, President and COO, and Glenn E. Tynan, Riesident and CFO, will host the call.

The financial press release, access to the webaadt the accompanying financial presentation will pested on Curtiss-Wright's website at
www.curtisswright.com. For those unable to parg a webcast replay will be available for 90 daygshe Company's website beginning one hour #ftecall takes
place. A conference call replay will also be avaésfor seven days.

Conference Call Replay:

Domestic (855) 859-2056

International (404) 537-3406

Passcode 19110685

The information contained in this Current Repartluding Exhibits 99.1 and 99.2, are being furnishad shall not be deemed to‘fiked” for the purposes of
Section 18 of the Securities and Exchange Act 841&r otherwise subject to the liabilities of ti&ction. The information in this report shall netibcorporated by
reference into any filing of the registrant witletBEC, whether made before or after the date hewsgdrdless of any general incorporation languagech filings.
ITEM 9.01 FINANCIAL STATEMENTS AND EXHIBITS.

(&) Not applicable.

(b) Not applicable.

(c) Exhibits.

99.1 Press Release dated July 31, 2013
99.2 Presentation shown during investor and séesid@nalyst webcast on August 1, 2013
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Pursuant to the requirements of the Securities &xgé Act of 1934, the Registrant has caused thizrréo be signed on its behalf by the undersigttegteunto duly
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Glenn E. Tynan
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99.1 Press Release dated July 31, 2
99.2 Presentation shown during investor and securitiedyat webcast on August 1, 20



EXHIBIT 99.1
Curtiss-Wright Reports Second Quarter and Six Montls 2013 Financial Results

Company Reports Second Quarter Net Sales Up 17% aridiluted EPS of $0.70 Up 46%; Raises FuN-ear Operating Income, Diluted
EPS and Free Cash Flow Guidance

PARSIPPANY, N.J., July 31, 2013 (GLOBE NEWSWIREXurtiss-Wright Corporation (NYSE:CW) today repditancial results for the second quarter and six
months ended June 30, 2013. The Company also sextebe range of its FY2013 guidance for operatingme to $232-$240 million, diluted earnings peare to
$2.75-$2.85, and free cash flow to $100-$110 millio

All figures presented below, unless stated otherwisflect results from continuing operations arncle the impact of the first quarter 2012 saléhefheat treating
business.

Second Quarter 2013 Operating Highlights from Contiuing Operations

e Net sales increased 17% to $618 million from $526an in 2012;

Operating income increased 43% to $58 million fi®d million in 2012;

e Operating margin increased 170 basis points to Sof¥hpared to 7.7% in the prior year period; exiclgadecent acquisitions, operating margin impro26a
basis points to 10.3%;

e Net earnings increased 46% to $33 million, or $@&0diluted share, from $23 million, or $0.48 dauted share, in 2012;

e New orders totaled $603 million, up 24% from 20d&marily led by the most recent acquisitions, @il &s higher demand in the naval defense market
supporting the Virginia Class submarine program;

e Free cash flow was $45 million, compared to $2iomilin the prior year period, due to higher cagimfroperating activities; and

e The Company's seven most recent acquisitions -Séwices, LLC, Cimarron Energy, Inc., Exlar Corpgimna, F.W. Gartner Thermal Spraying, Ltd., PG Dsve
Technology, Phonix Group and Williams Controls, acontributed $103 million to net sales, $5 roiflito operating income, 90 basis points of diluton
operating margin, and $0.01 to diluted earningsspere during the second quarter.

Six Months 2013 Operating Highlights from Continuing Operations

e Net sales increased 18% to $1.21 billion from $hillon in 2012;

e Operating income increased 26% to $96 million i million in 2012;

e Operating margin increased 50 basis points to 7c@¥ipared to 7.4% in the prior year period; exelgdiecent acquisitions, operating margin improved hasi
points to 8.9%;

o Net earnings increased 27% to $54 million, or $éAdiluted share, from $43 million or $0.90 piuted share, in 2012; excluding acquisitions, esnings
increased 32% to $56 million, or $1.19 per dilusbdre;

e New orders totaled $1.2 billion, up 22% from 20f@marily from the most recent acquisitions. At .80, 2013, backlog was approximately $1.7 biltowl our
book-to-bill was approximately 1.0x;

e Free cash flow was $29 million, compared to a mshmutflow of $22 million in the prior year perjatle to higher cash from operating activities kmmeer
capital expenditures; and

e The Company's seven most recent acquisitions todéd $193 million to net sales, $5 million to agérg income, 100 basis points of dilution to opiea
margin, and reduced diluted earnings per shareO5%luring the first six months.

"We are pleased with our solid second quarter pedoce, generating diluted earnings per share @0$@Which once again was led by operating incormoevth in our
organic businesses as well as our recent acquisjtisaid Martin R. Benante, Chairman and CEO ofi€+Wright Corporation.

"We produced strong second quarter operating inamovth of 43% that significantly exceeded our 138 es growth, driven by double-digit gains acrdstheee
segments. This sales growth is primarily basedamtributions from our recent acquisitions and exgi@min our commercial markets. We also succeedeapanding
our organic operating margin by 260 basis pointwasontinue to focus on improving profitabilitydagenerating operating margin expansion."

Second Quarter 2013 Operating Results

Sales

Sales of $618 million in the second quarter of 2btBeased $91 million, or 17%, compared to therprear period, most of which was generated byrecent
acquisitions. Sales improved in all three segmemitk, gains of 20% in Controls, 17% in Flow Contrahd 13% in Surface Technologies.

Sales to the commercial markets increased 33% wlelelefense markets declined 8%. Sales were higlaircommercial markets, led by an 81% incraagbe oil anc
gas market, primarily due to contributions from aaquisitions of Cimarron and Phonix. We also elgmeed a 49% increase in the general industriaketaprimarily

due to the acquisitions of Williams Controls, PGv@s and Exlar. Sales to the commercial aerospackanincreased 14%, while the power generatiorketaonse 12%
Within the defense markets, we experienced a 168tn@ein the aerospace defense market, partiakytddower military helicopter sales, while redugegr-over-year
production on various programs led to a decread@#f within the ground defense market. These réshgivere partially offset by a slight uptick irethaval defense
market, which benefited from higher sales of emleedtbmputing products and increased productiomerC/N-79 aircraft carrier program compared togher year.

Operating Income

Operating income in the second quarter of 2013%&8smillion, an increase of 43% compared to therpréar period, driven by solid increases in alééhsegments.
This growth reflects profitability improvements witing from the benefits of prior year restructgriand ongoing cost reduction initiatives, as welfavorable
contributions from our seven recent acquisitionsaddition, the prior year period was negativelpatted by one-time restructuring costs of $8 mmlkaross all three
segments, most notably in our Surface Technolaggsent. Operating margin of 10.3% increased byb26G points over the prior year period, excludfdasis
points in margin dilution from the seven recentwasigons.

Within our segments, second quarter 2013 operatizgme in the Flow Control segment increased 49Uy arily driven by favorable contributions from t#marron
acquisition and improved profitability in the oié gas and power generation markets. The Contegimient reported a 17% increase in operating incpnmaarily
based on contributions from the recent acquisitinriie commercial markets, as well as improvedalerofitability in the defense business. Thef8ce Technologies
segment produced a strong 148% increase in opgliatome. Excluding the prior year restructuringreie of approximately $5 million, operating incomehis



segment increased 32%, driven by higher sales veduand improved profitability in our coatings besises, as well as the benefit of previous restiingtinitiatives.

Reported segment operating margin, which excludgsocate expenses, was 11.3% in the second quantércrease of 220 basis points compared to ibe year
quarter. Excluding the effects of recent acquisgiand foreign currency translation, segment ojeratargin solidly increased 350 basis points t6%®

Non-segment costs increased by approximately $5 mili® compared with the prior year period, duedoetime pension curtailment charge of nearly $Honi
resulting from a recent amendment to the Curtisgghi¥ipension plan.

Net Earnings

Second quarter net earnings increased 46% froroatmparable prior year period, reflecting higherragiag income, partially offset by $3 million indfier interest
expense as a result of our February 2013 privaigephent debt offering, which led to higher averdget levels compared to the prior year period. €factive tax rate
for the current quarter was 31.5%, compared to%3rithe prior year period, due to the favorablpaets of increased foreign earnings and the firattgr 2013
reinstatement of the research and developmentréahitc

Free Cash Flow

Free cash flow was approximately $45 million foe #econd quarter of 2013, or a $42 million increasapared to the prior year period. This improvenveas mainly
due to higher cash provided by operating activitiegen by higher net income, higher advanced paysand working capital improvements. Capital exjitemes were
$17 million, $3 million less than the prior yearipd.

Second Quarter 2013 Segment Performance

Flow Control — Sales for the second quarter of 2013 were $321omijlan increase of $46 million, or 17%, over tbenparable prior year period, with the majority of
the sales growth coming from our recent acquisitiohCimarron, Phonix and AP Services serving iheqy generation and oil and gas markets. Withirptheer
generation market, sales also increased due @ aftdirmarket demand and technology upgrades stipg@xisting nuclear reactors, including saleswf NETCO
SNAP-IN® product used in spent fuel managemenpitieéewer U.S. outages. This sales growth wasagdigroffset by lower revenues on the domestic ABALO
program due to timing, as well as the winding da#production on the China AP1000 program. Salghémil and gas market, excluding the acquisit@inSimarron
and Phonix, were up primarily due to higher glodalintenance, Repair and Overhaul (MRO) sales. Deslin the general industrial market were primatiiyen by
lower orders from our global commercial heatingytitation, and air conditioning (HVAC) business bdn the previously announced customer canceildiaval
defense sales were down slightly, primarily dubteer year-over-year production decreases acragsaesurface combat ship programs, despite hiGh-79 Ford
class aircraft carrier and CVN-72 refueling sales.

Operating income in the second quarter of 2013$28&smillion, an increase of approximately $9 mitlj@r 49% from the comparable prior year periodilevbperating
margin increased 180 basis points to 8.6%. Secuader operating income from recent acquisitiongtrdouted nearly $2 million; however the acquisisovere 120
basis points dilutive to operating margin. Exclglthe effects of acquisitions, segment operatiegrme increased 39%, while operating margin incie:88€ basis
points to 9.8% compared to the prior year peridte hcrease in operating income and operating masgirimarily due to higher profitability in powgeneration due
improved performance on the AP1000 program, aridéroil and gas market due to strong MRO salewiedfisas improvements in operational efficiencied #re
benefits of our prior restructuring efforts.

Controls — Sales for the second quarter of 2013 were $217omjlan increase of $36 million, or 20%, over tbenparable prior year period, driven by our 2012
acquisitions of Williams Controls, PG Drives anddserving the general industrial market. Thistedtrong sales growth of 65% in the commercialkets, which
more than offset a 10% reduction in sales in tHerde markets. Growth in the commercial marketsaiss driven by a 19% increase in commercial a@@splue to
strong organic increases on all major Boeing piatfy continued sales generated by our Emergentafes facility in support of the Boeing 787 pragrand solid
demand for sensors and controls products. Thergeitlithe defense market was driven by lower ygar-gear production revenues across several aaresfgense
platforms, most notably for helicopters, as welteduced production in the ground defense marké¢hemradley Fighting Vehicle and for turret drisyestems for
international customers.

Operating income for the second quarter of 2013%2&smillion, an increase of approximately $4 roiflj or 17%, compared to the prior year period, vbperating
margin declined 40 basis points to 12.6%. Secomdtguoperating income from recent acquisitiongriouted nearly $3 million; however the acquisisonere 140
basis points dilutive to operating margin in thes® quarter of 2013. Excluding the impact fromuasitjons, operating income increased 5% and gése@n operatin
margin of 14.0%, a 100 basis point improvement d¢ermprior year. This growth was primarily driveythe benefits of our cost reduction initiativesl aperational
improvements implemented in the prior year, mosalbly within our defense businesses.

Surface Technologies -Sales for the second quarter of 2013 were apprdgi;n&80 million, an increase of nearly $9 milliar,13%, compared to the prior year per
The higher sales were driven by solid demand acrusg major service offerings and markets, mostbigtfor our highly engineered coatings, as weblast and laser
peening services to commercial markets. The 204gisition of Gartner added approximately $7 milliorsales in our coatings business during the skqaarter,
resulting in higher sales to both the oil and gas general industrial markets. We also experied@8d growth in the commercial aerospace marketdiohdaghly critical
shot and laser peening services, as our Surfadendlgies business continues to benefit from thigicoed ramp up in OEM production rates, as webrgoing
support for Rolls-Royce aerospace manufacturinijtfas.

Operating income in the second quarter of 2013%t&smillion, an increase of $9 million, or 148%rfrahe comparable prior year period, while operatiraggin more
than doubled to 18.5%. Excluding the effect of @atner acquisition, which was approximately 118idaoints dilutive to operating margin, segmergrafing income
increased 142%, while operating margin increasgaQlbasis points to 19.6% compared to the prior geeod. These gains were driven by higher sabdsnves
resulting in favorable absorption of fixed overheadts, particularly in our coatings business, lndontinued improvements in operational efficieacyoss our
operations. This improvement also reflects the fieoemoving past the one-time restructuring cast$5 million that impacted our prior year resutedated to the
closure of several underperforming facilities.

Full Year 2013 Guidance

The Company is updating its previously issued yelr 2013 financial guidance as follows:

» Total Sales $2.48 -- $2.52 billion (no change)
« Operating Income $232 -- $240 million (previously $229 -- $237 million)
« Interest Expense $39 -- $40 million (no change)



« Effective Tax Rate 32.00%

* Diluted Earnings Per Share $2.75 -- $2.85 (previously $2.70 -- $2.80)

* Diluted Shares Outstanding 47.6 million

* Free Cash Flow $100 -- $110 million (previously $90 -- $100 million)

(Free cash flow is defined as cash flow from openatless capital expenditures and includes estidnaayments of approximately $35 million to the ti3srWright
Pension Plan and $40 million of interest in 2013.)

Note: A more detailed breakdown of our 2013 guiddmg segment and by market can be found on thehaidasaccompanying schedul

Mr. Benante concluded, "Throughout the past fewsjese have been aggressively focused on restmgtand cost reduction initiatives throughout alldls of Curtiss-
Wright, continually looking for ways to improve oaperating efficiencies and deliver more growtlth® bottom line. Our solid second quarter reseiiect Curtiss-
Wright's ongoing profitability improvements, whitdd to strong organic margin expansion and growtgarnings per share, despite significantly higfegrsion and
interest costs. In addition, our seven recent aitipns are performing slightly ahead of plan, aredexpect them to continue to deliver solid salesvth and EPS
accretion in 2013.

"As a result, we are raising our full year 2013dguice for operating income, diluted earnings parestand free cash flow on the expected marginargments in
Controls and Surface Technologies and working ahpitprovements. Across all three segments, weabtpegenerate healthy organic margin expansiomeasealize
the benefits from previous restructuring and cedtiction initiatives.

"Within our end markets, we continue to expectregreales growth of 30-34% in our commercial marke013, led by acquisitions as well as the beésiéfom the
continued ramp up in commercial aircraft productiates, while the uncertain environment in defddesps our sales guidance unchanged at flat to dbghtly from
2012.

"Overall, the strength and diversification of owsmess model and the actions we have taken tmirepur profitability across all three of our segiiseare expected to
provide solid financial performance for Curtiss-ghi in 2013, as well as solid value for our shaleéés for years to come."

Conference Call Information

The Company will host a conference call to disehessecond quarter 2013 results and guidance @ H0m. EDT on Thursday, August 1, 2013. A live easi of the
call and the accompanying financial presentatidhbei made available on the internet by visiting thvestor Relations section of the Company's welasi
www.curtisswright.com.

(Tables to Follow)

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF EARNINGS (UNAU DITED)
($'s In thousands, except per share data)

Three Months Ended Six Months Ended
June 30, Change June 30, Change
2013 2012 $ % 2013 2012 $ %

Net sales $617,687 $526,386 $91,301 17% $1,210,374 $1,028,047 $182,327 18%
Cost of sales 416,673 362,379 54,294 15% 825,653 704,766 120,887 17%

Gross profit 201,014 164,007 37,007 23% 384,721 323,281 61,440 19%
Research and development expenses 15,903 15,351 552 4% 33,511 30,698 2,813 9%
Selling expenses 38,900 32,888 6,012 18% 75,696 65,369 10,327 16%
General and administrative expenses 88,423 75,228 13,195 18% 179,700 151,115 28,585 19%

Operating income 57,788 40,540 17,248 43% 95,814 76,099 19,715 26%
Interest expense (9,332) (6,526) (2,806) (43%) (17,991) (13,008)  (4,983) (38%)
Other income, net 224 130 94 NM 698 232 466 NM
Earnings from continuing operations before income taxes 48,680 34,144 14,536 43% 78,521 63,323 15,198 24%
Provision for income taxes 15,310 11,309 4,001 35% 24,208 20,646 3,562 17%
Earnings from continuing operations 33,370 22,835 10,535 46% 54,313 42,677 11,636 27%
Discontinued operations, net of taxes

Earnings (loss) from discontinued operations -- - - NM - 3,059 (3,059) NM

Gain on divestiture -- (95) 95 NM - 18,316 (18,316) NM
Earnings from discontinued operations -- (95) 95 NM - 21,375 (21,375) NM




Net earnings

Basic earnings per share
Earnings from continuing operations
Earnings from discontinued operations

Total

Diluted earnings per share
Earnings from continuing operations

Earnings from discontinued operations

Total

Dividends per share
Weighted average shares outstanding:
Basic

Diluted

NM- not meaningful

$33,370 _$22,740 $10.630 4705 __ $54313 _ $64.052 $(9.739) (150)

$071  $0.49 $1.16 $0.01

- - - 0.46
$0.71 _ $0.49 $1.16 $1.37
$0.70  $0.48 $1.14 $0.90

- - - 0.45
$0.70 _ $0.48 $1.14 $1.35
$0.10 _ $0.09 $0.19 $0.17
46,786 46,820 46,700 46,737
47507 47,501 47,478 47,519

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS (UNAUDITED)
($'s In thousands, except par value)

Assets
Current assets:
Cash and cash equivalents
Receivables, net
Inventories, net
Deferred tax assets, net
Other current assets

Total current assets

Property, plant, and equipment, net
Goodwill
Other intangible assets, net
Deferred tax assets, net
Other assets

Total assets

Liabilities
Current liabilities:

Current portion of long-term and short term debt

Accounts payable

Dividends payable

Accrued expenses

Income taxes payable

Deferred revenue

Other current liabilities
Total current liabilities

Long-term debt

Deferred tax liabilities, net

Accrued pension and other postretirement benefit costs
Long-term portion of environmental reserves

Other liabilities

Total liabilities

June 30, December 31, Change
2013 2012 %
$ 143,043 $112,023 28%
580,260 578,313 0%
436,291 397,471 10%
50,072 50,760 (1%)
46,027 37,194 24%
1,255,693 1,175,761 7%
493,400 489,593 1%
1,033,887 1,013,300 2%
430,545 419,021 3%
2,234 1,709 31%
13,182 15,204  (13%)
$3,228,941  $3,114,588 4%
$ 126,089 $ 128,225 (2%)
145,995 157,825 (7%)
4,693 - 100%
120,723 131,067 (8%)
6,084 7,793  (22%)
167,614 171,624 (2%)
38,086 43,214 (12%)
609,284 639,748 (5%)
821,893 751,990 9%
67,660 50,450 34%
222,281 264,047 (16%)
15,138 14,905 2%
108,797 80,856 35%
1,845,053 1,801,996 2%




Stockholders' equity

Common stock, $1 par value

Additional paid in capital

Retained earnings

Accumulated other comprehensive loss

Less: cost of treasury stock

Total stockholders' equity

Total liabilities and stockholders' equity

1,

49,341
154,599
306,790
(41,607)
(85,235)

49,190
151,883
1,261,377
(55,508)
(94,350)

1,

383,888

1,312,592

$3,

228,941 _ $

3,114,588

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
SEGMENT INFORMATION (UNAUDITED)
($'s In thousands)

Sales:
Flow Control
Controls

Surface Technologies

Total sales

Three Months Ended

June 30,

Six Months Ended

June 30,

0%
2%
4%

25%

(10%)
5%
4%

2013

2012

Change
%

2013

2012

Change
%

$ 321,045
216,865
79,777

$ 274,653
181,090
70,643

$ 617,687

Operating income (expense):

Flow Control
Controls

Surface Technologies

Total segments

Corporate and other

Total operating income

Operating margins:
Flow Control

Controls
Surface Technologies
Total Curtiss -Wright

Segment margins

$ 27,704
27,425
14,735

$ 526,386

$18,614
23,527
5,937

$ 69,864
(12,076)

$ 48,078
(7,538)

$57,788

$ 40,540

8.6%
12.6%
18.5%

9.4%

11.3%

6.8%
13.0%
8.4%
7.7%

9.1%

17%
20%
13%

17%

49%

17%

148%

45%
(60%)

43%

$ 631,660
421,437
157,277

$ 541,444
346,176
140,427

$ 1,210,374

$51,838
39,5622
26,828

$ 1,028,047

$ 37,141
36,456
15,793

$ 118,188
(22,374)

$ 89,390
(13,291)

$ 95,814

$ 76,099

8.2%
9.4%
17.1%
7.9%

9.8%

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
NON-GAAP FINANCIAL DATA (UNAUDITED)
($'s In thousands)

Three Months Ended
June 30,

2013

2012

Six Months

6.9%
10.5%
11.2%

7.4%

8.7%

Ended

June 30,

2013

2012

Net cash provided by operating activities

Capital expenditures

Free cash flow ()

$61,881 $22,959 $60,801

(17,116)

(20,549)

(32,126)

$ 18,240
(40,716)

$ 44,765

$2,410 $28,675 $(22,476)

17%
22%
12%

18%

40%

8%

70%

32%
(68%)

26%



Cash conversion ()

134%

11% 53% (35%)

(1) The Corporation discloses free cash flow and cash conversion because the Corporation believes they are measurements of cash flow available for investing and
financing activities. Free cash flow is defined as net cash flow provided by operating activities less capital expenditures. Free cash flow represents cash generated after
paying for interest on borrowings, income taxes, capital expenditures, and working capital requirements, but before repaying outstanding debt and investing cash or
utilizing debt credit lines to acquire businesses and make other strategic investments. Cash conversion is defined as free cash flow divided by net earnings. Free cash
flow, as we define it, may differ from similarly named measures used by other entities and, consequently, could be misleading unless all entities calculate and define free

cash flow in the same manner.

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
NON-GAAP FINANCIAL DATA (UNAUDITED)
($ In millions)

Three Months Ended June 30,

Flow Control Controls Surface Technologies Corporate & Other Total Curtiss - Wright
2013 2012 Chg 2013 2012 Chg 2013 2012 Chg 2013 2012  Chg 2013 2012 Chg

Sales

Organic $265.1 $274.7 (3%) $1764 $181.1 (3%) $733 $70.6 4% $-- $-- $5149 $526.4 (2%)
Incremental () 56.3 - 40.4 - 6.6 - - - 103.3 -

Foreign Currency

Fav (Unfav) @ 0.4) -- -- -- 0.2 -- -- -- 0.5) --

Total $321.0 $274.7 17% $2169 $181.1 20% $79.8 $70.6 13% $-- $-- $617.7 $526.4 17%
Operating

Income

Organic $25.8 $18.6 39% $245 $235 4% $145 $59 145% $(11.9) $(7.5) (58%) $529 $405 30%
Ol Margin % 9.7% 6.8% 290bps 13.9% 13.0% 90bps 19.8%  8.4% 1140bps 10.3% 7.7%  260bps
Incremental 1.8 - 2.7 - 0.4 - 0.2) - 47 -

Foreign Currency

Fav (Unfav) @ 0.1 -- 0.3 -- (0.2) -- -- -- 0.2 --

Total $27.7 $18.6 49% $274 $235 17% $147 $59 148% $(12.1) $(7.5) (60%) $57.8 $405 43%
Ol Margin % 8.6% 6.8% 180bps 12.6% 13.0% -40bps 18.5% 8.4% 1010bps 9.4% 7.7% 170bps

(1) The term incremental is used to highlight the impact acquisitions had on the current year results, for which there was no comparable prior year data. Therefore, the
results of operations for acquisitions are incremental for the first twelve months from the date of acquisition and are removed from our organic results. Additionally, the
results of operations for divested businesses are removed from the comparable prior year period for purposes of calculating organic results. The remaining businesses

are referred to as organic.

(2) Organic results exclude the effects of current period foreign currency translation.

Note: Amounts may not add due to rounding

Sales:

Flow Control

Controls

Surface Technologies
Total sales

Operating income:
Flow Control

Controls

Surface Technologies
Total segments
Corporate and other

Total operating income

CURTISS-WRIGHT CORPORATION

2013 Earnings Guidance - As of May 1, 2013

($'s In millions, except per share data)

2012 2013 Guidance

Actual Low High
$ 1,095 $ 1,300 $1,320
727 865 875
276 315 325
$2,098 $2,480 $2,520
$79 $116 $119
87 103 106
27 53 55
$193 $272 $ 280
(31) (40) (40)
$ 161 $ 232 $ 240




Interest expense $ (26) $(39) $ (40)

Earnings before income taxes 135 192 199
Provision for income taxes (43) (62) (64)
Net earnings $92 $131 $ 136
Reported diluted earnings per share $1.95 $2.75 $2.85
Diluted shares outstanding 47.4 47.6 47.6
Effective tax rate 31.8% 32.0% 32.0%

Operating margins:

Flow Control 7.2% 8.9% 9.0%
Controls 11.9% 11.9% 12.1%
Surface Technologies 10.0% 16.8% 16.9%
Total operating margin 7.7% 9.3% 9.5%

Notes: Full year amounts may not add due to rounding. All data presented on a continuing operations basis

CURTISS-WRIGHT CORPORATION
2013 Earnings Guidance - As of May 1, 2013

2013 Guidance % Change

Low High

Defense Markets

Aerospace (9%) (13%)

Ground (15%) (19%)

Navy 7% 11%
Total Defense Including Other Defense (4%) 0%
Commercial Markets

Commercial Aerospace 10% 14%

QOil and Gas 70% 74%

Power Generation 3% 7%

General Industrial 62% 66%
Total Commercial 30% 34%
Total Curtiss -Wright 18% 20%

Note: Full year amounts may not add due to rounding

About Curtiss-Wright Corporation

Curtiss-Wright Corporation is an innovative engireg company that provides highly engineered, @iltfunction products, systems and services irateas of flow
control, motion control and surface treatment tedbgies to the defense, energy and commercial/tndusarkets. The legacy company of Glenn Cudissg the Wrigk
brothers, Curtiss-Wright has a long tradition ofida and manufacturing innovation and prides itsalfong-standing customer relationships. The capgenploys
approximately 10,000 people worldwide. For mor@iinfation, visit www.curtisswright.com.

Certain statements made in this release, includtagements about future revenue, financial perferceaguidance, quarterly and annual revenue, netnme, operating
income growth, future business opportunities, sastng initiatives, the successful integration of acquisitions, and future cash flow from operatpare forward-
looking statements within the meaning of the Pev&ecurities Litigation Reform Act of 1995. Theatements present management's expectations,ellahs and
objectives regarding future financial performanaed assumptions or judgments concerning such pegoce. Any discussions contained in this presaseleexcept to
the extent that they contain historical facts, fmevard-looking and accordingly involve estimatassumptions, judgments and uncertainties. Suchaforlooking
statements are subject to certain risks and ungsres that could cause actual results to differtenilly from those expressed or implied. Readeescautioned not to
place undue reliance on these forw-looking statements, which speak only as of the tateof. Such risks and uncertainties include gbeitnot limited to: a reduction
in anticipated orders; an economic downturn; chasmgecompetitive marketplace and/or customer regaints; a change in government spending; an irpbdi
perform customer contracts at anticipated costlewvend other factors that generally affect theibess of aerospace, defense contracting, electspmarine, anc
industrial companies. Such factors are detailethien Company's Annual Report on Form 10-K for teedii year ended December 31, 2012, and subsegepnits filed
with the Securities and Exchange Commission.

This press release and additional information avaitable at www.curtisswright.com.

CONTACT: Ji m Ryan
(973) 541-3766



Jim Ryan@urtisswight.com
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Safe Harbor Statement

Please note that the information provided in this presentation is accurate as of the date of the original
presentation. The presentation will remain posted on this web site from one to twelve months following
the initial presentation, but content will not be updated to reflect new information that may become
available after the original presentation posting. The presentation contains forward-locking statements
including, among other things, management's estimates of future performance, revenue and earnings,
our management's growth objectives and our management's ability to produce consistent operating
improvements. These forward-looking statements are based on expectations as of the time the
statements were made only, and are subject to a number of risks and uncertainties which could cause
us to fail to achieve our then-current financial projections and other expectations. We undertake no
duty to update this information. More information about potential factors that could affect our business
and financial results is included in our filings with the Securities and Exchange Commission, including
our Annual Reports on Form 10-K and Quarterly Reports on Form 10-Q, including, among other
sections, under the captions, "Risk Factors" and "Management's Discussion and Analysis of Financial
Condition and Results of Operations," which is on file with the SEC and available at the SEC's website
at www.sec.gov.
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Overview of Second Quarter 2013 Results

» Sales increased 17%, driven by double-digit gains
across all three segments

Benefiting from acquisitions and growth in commercial markets

Timing on large programs and various contract completions led
to softness in defense

» Operating income increased 43%

Organic operating income increased 30% on nearly flat organic
sales

Operating margin up 260 bps, excluding recent acquisitions

Benefit of prior restructuring and cost reduction initiatives

» Diluted EPS of $0.70, up 46%

- Recent acquisitions $0.01 accretive to EPS

CHRT;SS Second Quarter 2013
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2Q 2013 End Markets Summary

Aero
Defense
0
Oil & Gas 1% Ground
18% Defensa

2%

MNaval
| Defense
15%

Power Gen

19% Other

Defense &
Gov'l.
1%

Gen Industry
Comm Aero 16%
17%

Note: Percentages in chart relate to Second Quarter 2013 =ales

Key Positives

* Increased revenues from ramp up on
CVN-79 aircraft carrier and CVN-72
refueling and overhaul program

» Higher revenues on JSF program

Key Challenges
« Indirect impact of sequestration
o Lower embedded computing orders

o Lower sales on key military helicopter
programs, including the BlackHawk and
Stallion

- Ongoing softness in ground defense
= Completion of production on several

naval defense programs, including the
DDG-51 destroyer and AAG programs

I
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2Q 2013 End Markets Summary

Agro
0il & Gas Defense
189, 11%  Ground

Defense

"-I \\‘,\ I Other

| * Defense &

Naval
Defense
15%

Power Gen |
19%

— Gen Industry
Comm Aero 16%
17%

Note: Percentages in chart relate to Second Quarter 2013 =ales

Key Positives

» Ongoing ramp up in commercial aircraft
production rates and Emergent
Operations facility producing solid
organic growth

« Solid aftermarket demand on domestic
nuclear reactors

« Oil & gas rose sharply, led by
acquisitions and solid MRO demand

« General industrial market higher, due to
acquisitions

Key Challenges

* Reduced sales to commercial HVAC
industry, as expected (lost customer)

* Lower AP1000 program revenues

I
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2013E Financial Outlook (s oty 31, 2015

; FY2013E FY2013E

Management Guidance (Prior) (Current)

Total Sales $2,480 - 2,520M $2,480 - 2,520M
Flow Control $1,300 - 1,320M $1,300 - 1,320M
Controls $865 - 875M $865 - 875M
Surface Technologies $315 - 325M $315 - 325M

Total Operating Income $229 - 237TM $232 - 240M

CW Margin 8.2% - 9.4% 9.3% - 9.5%
Flow Control $116 - 119M $116 - 119M
Margin 8.9% - 9.0% 8.9% - 9.0%
Controls $102 - 105M $103 - 106M
Margin 11.8% - 12.0% 11.9%- 12.1%
Surface Technologies $52 - 54M $53 - 55M
Margin 16.5% - 16.6% 16.8% - 16.9%
Corporate and Other ~$41M ~$40M

Full year amounts may not add due to rounding
mﬂn&ﬁ & Second Quarter 2013
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2013E Financial Outlook s oruuy s1, 2019

Management Guidance FY2?1 ok Hiel =
(Prior) (Current)
Pension Expense $33 - 34M $33 - 34M
Interest Expense $39 - 40M $39 - 40M
Diluted EPS $2.70 - 2.80 $2.75-2.85
Diluted Shares Qutstanding 47 .6M 47.6M
Effective Tax Rate 32.0% 32.0%
Free Cash Flow (" $90 - 100M $100 - 110M
Depreciation & Amortization $125-130M $125 - 130M
Capital Expenditures $90 - 95M $85 - 90M

{1} Free Cash Flow s defined as cash fiow from operations less capital expenditures and includes estimated payments of appraximately $35 mlfion to the

Curtiss-Wright Pension Plan and 540 million in interest payments in 2013,

I
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Acquisition Integration Update

Williams Controls

Completed Tasks and Status
« Consolidation of Suzhou, China manufacturing facilities
+ Integration of industrial sales and marketing teams (new leadership in place)
+  Completion of HR and Finance integrations
+ |ntegration Status: Ahesad of Plan

Future Opportunities
+ Drnve industrial "off highway” sales synergias (cross selling, etc.)
« Leverage industrial presence in India
« Complete product line integration - joysticks and sensors
+ Leverage established LCE supply chain across all of CW Controls’ Industrial

PG Drives

Completed Tasks and Status
+ |ntegration of industrial sales and marketing teams
+  Integrated CW Industrial website
« Established global supply agreements for sensors and companents
« Consolidation of U.S. and China sales offices
« Integration Status: Ahead of Plan

Future Opportunities
«  Exploit opportunities to build industrial “off highway™ sales synergies
+ Continue to leverage CW supply chain management and distribution channels
+ Finalize consolidation of Christchurch UK facilities

Second Quarter 2013
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Acquisition Integration Update

Exlar

Completed Tasks and Status

+ Leveraged CW supply chain management and implemented various cost
reduction initiatives

+ Leveraging Exlar motor design expertise to enhance CW design methods
« Cross market new business engagements through CW relationships in play
+ |Integration Status: On Plan

Future Opportunities
+ Leverage market penetration within aerospace, defense and industrial markets
«  Exploit opportunities to leverage Controls and Flow Control customer base
« Lewverage technology capabilities

Completed Tasks and Status
« Launched coatings operations in new Houston, TX satellite facility
+ Implementation of various cost reduction initiatives
« |ntegration Status: Ahead of Plan

Future Opportunities

+ Integration of existing CW coating technologies into Gartner facility for
aftermarket applications serving power generation customers
= Leverage significant cross synergies with our existing thermal spray businessas

CURT, 1,55 ‘ Second Quarter 2013
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Acquisition Integration Update

AP Services

Completed Tasks and Status
+  Product line fully integrated into CW supply chain
Sales team fully integrated into jaint BU sales channel
+ Integration of ERP, financial reperting, lean and safety systems to CW platforms
= Integration Status: On Plan

Future Opportunities
Implementation of various cost reduction initiatives

Completed Tasks and Status

+ |nitiated detailed training of U.S.-based CW sales teams to represent Phanix in
N. America (nuclear and oil & gas markets)

+ Integration Status; On Plan

Future Opportunities

+ Continued leverage of sales and marketing capabilities to expand Flow
Control's global sales channels

= Exploit geographic sales synergies

CURT, ;55 ; Second Quarter 2013
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Acquisition Integration Update

Cimarron

Completed Tasks and Status

+ Revisad previous out-sourcing plans - Direct production of Cimarron equipment
at CW's existing vessel facility in Texas

« Safety record continues to improve with a reduction in incidents 50% YOY
+ Excellent progress with Lean Manufacturing Implementation

+ Implemented Computerized Maintenance Management System

« Record month for sales in June

+ Integration Status: Ahead of Plan

Future Opportunities

= Increased production of Cimarron equipment in CW's vessel facility (Currently in
process)

o Expanding value of underutilized, downstream focused CW facility
+ Leverage spend with other CW facilities to improve material cost

CURTISS " Second Quarter 2013
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Evolving Market Exposure 7D 2015 Sals:

(2013E Guidance as of July 31, 2013) 70% Commercial
30% Defense

2013E with Acquisitions

I Geographic Diversification e Balanced Market Offering
CURTISS Second Quarter 2013
WRIGHT 12




Outlook for 2013 and Closing Comments

* Increased guidance reflects outlook for strong, double-digit
growth in sales, operating income and EPS

Solid growth anticipated in all commercial markets outweighs
mixed performance in defense

« Continued improvements in profitability due to benefit of
prior restructuring and cost reduction initiatives

* Remain focused on disciplined capital deployment strategy

* |Improved working capital management driving higher free
cash flow expectations

» Curtiss-Wright positioned for solid future growth organically
and through strategic acquisitions

CHRT;SS Second Quarter 2013
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Non-GAAP Reconciliation
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2Q 2013 Segment Review - Flow Control

MNaval
Defense
24%

Qil & Gas
32%

Ty Gen Industrial
\ 8%

Comm Aero
2%
Power Gen
34%
Segment Sales: $321 M
Mobe: pﬂfcﬁnugﬂs in chart relate to Second Cuarter 2013 sales
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2Q 2013 Segment Review - Controls

Agro Defense

Comm Aero
31%

Ground
Defense
10%

Maval
Defensa
5%

Other
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Gen Industrial Gov'l
24% 2%

Segment Sales: $217M

Note: Percentages in chart nelate to Second Cuarter 2013 sales
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2Q 2013 Segment Review — Surface Technologies

Comm Aero
40%

Gen Industrial

32%
FPower Gen
8%
Other 4 .
Defense & Aero Defense  Oil & Gas
Gov't. 10% 8%
1%
Segment Sales: $80 M
Note: Percentages in chart nelate to Second Cuarter 2013 sales
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2013E Mark9t 0Ut|00k {as of July 31, 2013}

Management Guidance L2 8 AP
(Prior) (Current)
Aero Defense (9) - (13%) (9) - (13%)
Ground Defense (15) - (19%) (15) - (19%)
Naval Defense 7-11% 7-11%
Total Defense Flat to Down Flat to Down
Inciuding Other Defense 4% 4%
Commercial Aero 7-11% 10 - 14%
Oil & Gas 70 - 74% 70 - 74%
Power Generation 3-7% 3-7%
General Industrial 66 - 70% 62 - 66%
Total Commercial 30 - 34% 30 - 34%
Total Curtiss-Wright 18 - 20% 18 - 20%
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