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SECTION 2 — FINANCIAL INFORMATION
ITEM 2.02. RESULTS OF OPERATIONS AND FINANCIAL CO NDITION .

On February 14, 2012, the Company issued a présaseeannouncing financial results for the fountlarter and full year ended December 31, 2011. gyad this
press release and financial presentation are attislctreto as Exhibits 99.1 and 99.2. A confereatleand webcast presentation will be held on Tagsé&ebruary 15, 2012
at 9:00 am EST for management to discuss the Coyfgpaf11 performance and 2012 guidance. Martinéhate, Chairman and CEO, and Glenn E. Tynan, @HChost
the call.

The financial press release, access to the webodsthe accompanying financial presentation wilpbsted on Curtiss-Wright's website at www.curtisgit.com. For thos
unable to participate, a webcast replay will beilatsée for 90 days on the Company's website begimoine hour after the call takes place. A confezerad! replay will also k
available for 30 days.

Access Conference Call Replay
Domestic (855) 8£-2056
International (404) 53-3406
Passcode 441365!
The information contained in this Current Repartliding Exhibits 99.1 and 99.2, is being furnisked shall not be deemed toi,ed” for the purposes of Section
18 of the Securities Exchange Act of 1934 or otligeveubject to the liabilities of that Section. Tihiormation in this report shall not be incorpatty reference into any
filing of the registrant with the Securities ExclganCommission, whether made before or after the ldteof, regardless of any general incorporaioguage in such filings.
ITEM 9.01 FINANCIAL STATEMENTS AND EXHIBITS.
(a) Not applicable.
(b) Not applicable.
(c) Exhibits.
99.1  Press Release dated February 14, 2012

99.2  Presentation shown during investor and securitiedyat webcast on February 15, 2012
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EXHIBIT 99.1
Curtiss-Wright Reports Fourth Quarter and Full Year 2011 Financial Results

Full Year Net Sales Increase 9%; Operating Income [ 14%; Net Earnings Up 22%; Diluted EPS of $2.77; Fee Cash Flow of $118
Million and Solid Backlog of $1.7 Billion; CompanyExpects Double-Digit Sales, Operating Income and E*Growth in 2012

PARSIPPANY, N.J., Feb. 14, 2012 (GLOBE NEWSWIRELurtiss-Wright Corporation (NYSE:CW) today repditencial results for the fourth quarter and frglar ended
December 31, 2011. The highlights are as folloves f#scussion purposes the term "organic" excludesear over year impact of foreign currency tiaien and the results
of our acquisitions and divestitures over the pastve months):

Fourth Quarter 2011 Operating Highlights

Net sales increased 7% to $561 million from $52Bioni in 2010;

Operating income increased 7% to $61 million frabi $nillion in 2010;

Net earnings increased 9% to $40 million, or $(&ddiluted share, from $37 million, or $0.79 piéuted share, in 2010; and

New orders were $506 million, down 10% from 2019ttee timing of valve orders from the naval defemseket was partially offset by solid demand in tbenmercie
aerospace market due to production rate increasBe&ing and Airbus.

Full Year 2011 Operating Highlights

e Net sales increased 9% to $2.05 billion from $Di8on in 2010; Organic sales up 3%j;

Operating income increased 14% to $205 million %180 million in 2010; Organic operating incomel¥o;

e Net earnings increased 22% to $130 million, or $2@r diluted share, from $107 million, or $2.30 gituted share, in 2010; The current year includetn-recurring
Research and Development ("R&D") tax benefit ofdiftion ($0.09 per diluted share) in the third gtear and

e New orders were $2.07 billion, up 8% compared th@@rimarily due to higher orders in the powereyation market, strong demand in the commerciasperce
market and increased demand in the oil and gasenfitkMaintenance, Repair and Overhaul (MRO) potsluAt December 31, 2011, backlog was approximatel
$1.70 billion, up 2% from $1.67 billion at Decemldr, 2010.

"We are pleased with our solid performance in 2@Elour overall operating results demonstratedegiliency to overcome the on-going challengeféndil and gas and
ground defense markets," said Martin R. Benantajr@tan and CEO of Curtiss-Wright Corporation. "Weduced strong organic operating income growth78tthat
significantly exceeded 3% organic sales growthbiga strong fourth quarter and full year perforeeim our Metal Treatment segment. We also succemdexpanding our
organic operating margin by 130 basis points olvergrior year, and 50 basis points overall. In toldi we remain committed to a disciplined capiteployment strategy that
consists of reinvesting in our business and growlimgugh acquisitions, combined with our contingedhmitment to increasing shareholder value thragjil earnings per
share growth, dividends and share repurchases.

"As an established leader in our niche marketsstwee to maintain a well-balanced and diversifixditfolio of products and services that generatesistent growth in sales
and profitability, which is aided by our continufeus on lowering our cost base through operationptovements. We concluded 2011 with solid 12%sgrowth in our
commercial markets, led by strong performancesimcommercial aerospace and general industrial etsirkn addition, our defense markets grew 4% theprior year, led
by double-digit growth in aerospace defense, asxperienced higher sales of our embedded compatidgensor technologies supporting Command, Control
Communications, Computers, Intelligence, Survegiigrand Reconnaissance ("C4ISR") applications asdielicopters and fighter aircraft. Our stratetiversification and
strong positions on key aerospace defense progeaatsed us to offset the shift in the timing ornt@i@rlongterm programs that resulted in lower sales in saugd and nav
defense markets. Overall, our full year resulttertfthe strength of our business model and pasitowell heading into the future.”

Operating Results
Sales

Fourth quarter sales of $561 million increased $®8on, or 7%, compared to the prior year perigéy of which was organic. Acquisitions accounteddpproximately $31
million, or 5%, of the sales growth. Sales grewalirthree of our segments, with gains of 27% in &ll@reatment, 8% in Motion Control and 2% in Flowrifrol. Foreign
currency translation had a minimal impact on currgrarter sales.

In the fourth quarter 2011, we experienced ovenaivth of 12% in our commercial markets while oefehse markets grew 1%. Sales were higher in @uotommercial
markets, led by a 33% increase in commercial aexespnd a 16% improvement in general industrigddiition, our oil and gas market increased 4%,atirearily to
increased demand for super vessels, while powergéan improved 1%. Defense sales were mixedamtharter, as a 12% increase in aerospace deferssefiget by an 8%
reduction in naval defense and 6% decline in gralefénse.

Sales of $2.05 billion for the full year 2011 wéigher by $161 million, or 9%, compared to the psiear, 3% of which was organic, due to growthacteof our three
segments, most notably Metal Treatment. Acquisitiaccounted for approximately $83 million, or 4%th® sales growth while favorable foreign curretranslation added
$16 million, or 1%, to sales for the year.

Full year 2011 sales to our commercial markets wer&2%, primarily driven by the increased demandur commercial aerospace and general industaskets, which gre'
30% and 17%, respectively, compared to the priar period. Within our energy markets, we experiéresolid 8% gain in power generation, led by Wegtouse AP1000
sales related to new reactor construction in ti& dnd China, as well as ongoing demand and inedezentent for our suite of products and servioe®Xisting operating
reactors. These gains were offset by a 4% redugtioil and gas due to ongoing delays in capitahsfing on large, international projects. Defensessarew 4% in 2011, led
by a solid 11% increase in aerospace defense chigher demand for embedded computing and sensdupts, offset by a 3% reduction in ground defarsta 1% decline
in naval defense as funding for certain progranifseshinto 2012.

Operating Income

Operating income increased 7% to $61 million infthath quarter of 2011, up $4 million comparedtte prior year period. The improvement was drivemistrong 44%
increase in our Metal Treatment segment, due theigemand across nearly all major lines of busim@sl markets, as well as a 2% gain in Motion @bntthis increase in
operating income was offset by a decline of 9%lawFControl, primarily due to lower than expectedes in the international project segment of oland gas market.
Organic operating income grew 9%, while foreignrency translation had a minimal impact on currardrter results.

Overall operating margin in the quarter was 10.8%ghanged from the prior year period, as a soljgr@wement in our Metal Treatment segment was offgehe
aforementioned weakness in our Flow Control segmeiitand gas market, as well as acquisition-eelahargin dilution in our Motion Control segmentngipally related to
our 2011 acquisition of ACRA Control, Ltd. Orgamiperating margin was 11.8%, up 70 basis points ewetpto the prior periot



Non-segment operating costs of $10 million in the fowuarter of 2011 improved by approximately $4lioml compared with the prior year period. This ofp@mvas mainly
due to anticipated lower legal costs comparedéqtior year period.

Full year 2011 operating income increased 14% @53$8illion, up $25 million compared to 2010, leddgtrong 70% improvement in our Metal Treatmegthsent.
Meanwhile, operating income dropped 1% in our F@entrol segment, primarily resulting from the weakeernational project sales in oil and gas, whielgatively impacte
our profitability. Operating income in our Motioro@trol segment was up 1% in 2011. Unfavorable fpreiurrency translation lowered current year resojtapproximately
$3 million, or 2%, mainly in our Motion Control segnt. Organic operating income grew 17% comparedegrior year.

Overall operating margin for full year 2011 incred$0 basis points to 10.0%, as compared to tié gn&rgin reported in 2010, while organic operatimgrgin was 10.8%, a
solid 130 basis point improvement.

Organic segment operating margin for full year 2@&k 12.0%, up 80 basis points compared to 20@i(yyea strong performance in our Metal Treatmegtremnt that was
somewhat offset by reduced profitability in our aild gas business within the Flow Control segment.

Non-segment operating costs of $23 million for fully®011 improved by approximately $7 million congzhwith the prior year, primarily due to anticipdtewer legal and
medical expenses in the current year period.

Net Earnings

Fourth quarter net earnings increased 9% from ¢heparable prior year period, reflecting higher apieg income, partially offset by higher interespense as a result of our
December 2011 $300 million private placement défetrimg which increased our borrowing rates andtdedels compared to the prior year period. Oteaive tax rate for
the current quarter was 29.7%, slightly below tBeé3o tax rate from the prior year period.

For the full year 2011, net earnings of $130 millincreased 22% compared to 2010, benefiting fragher operating income, lower interest expenseaalwver effective tax
rate. Lower interest expense for the full year 2@h% due to lower borrowing rates and lower avedsis levels throughout most of 2011 as compar@®id. The $300
million debt offering was used, in part, to pay aoeur revolving credit facility in December 2011uiCeffective tax rate for 2011 was 29.5%, well betbe 32.7% tax rate
from the prior year period, largely due to a nocdreing $4 million R&D tax benefit recognized iretlthird quarter of 2011.

Cash Flow

Free cash flow for the fourth quarter of 2011 wa2%million, a $5 million increase over the pri@ay period. Net cash generated from operatingitie increased by $15
million from the prior year period, mainly due twetreceipt of advanced payments on several lomg{peojects. Capital expenditures were $24 milliorthe fourth quarter of
2011, an increase of $9 million from the prior ypariod, largely driven by our facility expansianaur commercial aerospace business providing esneand specialty
production support for the Boeing 787 program.

For the full year of 2011, free cash flow was $ii8ion compared to $119 million in the prior ygaeriod. Net cash provided by operating activite2011 increased $31
million from the prior year period primarily as @sult of higher net income and higher advanced paysnas noted above. Capital expenditures wereribn, an increase ¢
$32 million from the prior year, largely driven byr facility expansion to manufacture super vessélsin our oil and gas business as well as theeaf@ntioned expansion in
our commercial aerospace business.

Other Items
The Company repurchased approximately 261,000 shiies common stock during the fourth quarte@11 at an average price of $31.30 for $8.2 million
Segment Performance

Flow Control — Sales for the fourth quarter of 2011 were $290iami|lan increase of $7 million, or 2%, over the pamable prior year period. Overall, the sales perémce
was mixed, as growth within the general industadland gas, and commercial aerospace markets peetially offset by lower sales in the naval defeand power generati
markets. Increased global demand for our contrstesys for commercial heating, ventilation, anccamditioning ("HVAC") customers drove the highetesain the general
industrial market. Within the oil and gas markatreased sales of super vessels were partiallgtdifslower international project sales. In additiour acquisition of Douglas
Equipment Ltd., which expands our presence in tmeroercial aerospace market in the Flow Control segntontributed approximately $7 million of saleshis market in
the fourth quarter. Meanwhile, lower sales in tbaver generation market were primarily due to th@rg of revenue recognition on AP1000 reactor misj®doth domestically
and internationally. We also experienced lowersaighe naval defense market primarily due towireling down of production on the CVN-78 Ford claseraft carrier and
Electromagnetic Aircraft Launching System ("EMALS$ograms and lower sales on the Virginia classrarime program due to timing on long-term contracts

Operating income in the fourth quarter of 2011 %33 million, a decrease of 9% from the comparabler year period, while operating margin decliné® basis points to
11.5%. The decrease in operating income and apgnatargin is primarily due to lower than expecte@rall performance in our oil and gas market aduthé under
absorption of fixed overhead costs relative tolatge, international projects business, and lowargins relative to the start-up of our super vebasiness. We also had
additional investments on the AP1000 China coniraour power generation market. These decreases pegtially offset by higher sales volumes andriowpd absorption in
the general industrial market.

Full year 2011 sales of $1.06 billion grew 4% coneplato 2010, led by solid increases in our poweregation, general industrial and commercial aerospaarkets. We
experienced increased sales in the power genenatioket for AP1000 reactor projects both domedyicaid internationally, as well as improved deméordaftermarket
products for existing operating reactors. Salebéocommercial aerospace and general industridtetsexperienced benefits similar to our fourthrtpraresults noted above.
Meanwhile, sales were significantly impacted by iséuction in oil and gas due to ongoing delaysapital spending on large international projectsehere, sales to the
naval defense market were impacted by the aforéomexd decreases in production, as well as the tatioa of the DDG1000 program. 2011 acquisitiopsttibuted
approximately $25 million in sales in the curresty, primarily within the commercial aerospace regrivhile favorable foreign currency translatiomled approximately $3
million.

Operating income for full year 2011 was $103 millia decrease of 1% from the comparable prior geeod, while operating margin declined 50 basisifsato 9.7%. Full
year results were primarily impacted by the aforetiemed performance in our oil and gas market aghér costs on the AP1000 China contract in ourgroyeneration
market. Acquisitions negatively impacted operatimgpme by $1 million in the current year.

Motion Control — Sales for the fourth quarter of 2011 were $197iom|lan increase of $15 million, or 8%, over thenparable prior year period. We experienced salldss
growth in both our commercial and defense markeiéch grew 16% and 5%, respectively. Growth in commercial markets was largely driven by an 18%ease in sales
in the commercial aerospace market due to increas@oeing 737, 767, 777 and 787 aircraft, as aelealthy demand for products serving the regietaharket. In
addition, increased demand for sensor and contoalyzts drove the higher sales in the general indlsnarket. We also experienced overall growtthini the defense
markets, as increases in aerospace defense affget $ales in ground defense. The increase irspace defense was driven by higher sales relateadrtembedded
computing and sensor and control products supmp@# SR applications, including higher sales onBlreckhawk helicopter,-35 Joint Strike Fighter and-22 Osprey



programs. Those gains were partially offset by logades on the Global Hawk program, as the revemindor this program is shifting from developmeatgroduction, as well
as the expected decrease in sales related toekmps cancellation of the F-22 program. Meanwtiiie,decrease in ground defense market sales vggdylariven by lower
sales on the Bradley and Abrams platforms, paytiaffiset by higher sales of ammunition handlingtegss to international customers. Additionally, @04 1 acquisitions
contributed approximately $11 million in salese tcurrent quarter.

Operating income for the fourth quarter of 2011 %28 million, a 2% increase compared to the preanperiod, while current quarter operating madgioreased 80 basis
points to 13.7%. Current quarter operating incomet margin were negatively impacted by acquisiti@ssexpected, and were offset by favorable foreigrency translation.
Excluding the effects of these items, our opegatittome increased 6% organically, and generateatganic operating margin of 15.0%, a 50 basis tdaiprovement from
the prior year.

Sales for full year 2011 of $710 million increaski® compared to 2010, led by solid, double-digitémses in our commercial aerospace, general ialestd aerospace
defense markets similar to our fourth quarter tssih addition to the reductions previously noadtve, sales in our ground defense market wererajsacted by the previol
cancellations of the Future Combat System ("FC8Y) Bxpeditionary Fighting Vehicle ("EFV") progranmartially offset by higher sales of turret drivesems to
international customers. 2011 acquisitions contedwnearly $29 million in sales in the current ygaimarily within the commercial aerospace markétijle favorable foreign
currency translation added approximately $9 million

Full year 2011 operating income was $81 million,19p compared to the prior year period. Current ygearating income and margin were negatively imgxholy
approximately $5 million in incremental costs asatedl with our 2011 acquisitions and $4 milliorumfavorable foreign currency translation. Excludihg effects of these
items, our operating income increased 11% orgdyicahd generated an organic operating margin &#%3an 80 basis point increase from the prior pegiod. These gains
were primarily due to increased sales of our seasdrcontrol products supporting several of our madkets and the continued benefits generated bpwsiness restructurir
and cost reduction efforts.

Metal Treatment — Sales for the fourth quarter of 2011 were $75 millian increase of $16 million, or 27%, compareth&prior year period. The increase was driven by
continued improvements in global economic cond&iand higher demand across all major lines of lessimnd markets, most notably for shot peeningaatings services
commercial markets. Within our markets, we expergal strong growth in the commercial aerospacegandral industrial markets, which grew 28% and 2@&4pectively.
Additionally, our 2011 acquisitions of BASF SurfaEechnologies and IMR Test Labs contributed appnately $11 million in sales in the current quarteimnarily within the
commercial aerospace and power generation markets.

Operating income in the fourth quarter of 2011 ®a$ million, an increase of more than $3 million4d%, compared to the prior year period. Thedsioiprovement in

operating income was primarily driven by higheresalolumes resulting in favorable absorption oédoverhead costs. Operating margin was 14.9%8@basis points

higher than the prior year period, with acquisi@ontributing less than $1 million to operatingame in the current quarter. Excluding the impd@anuisitions and the
minimal effects of foreign currency translationganic operating margin was 17.0%, a strong 39Gsh&sint improvement compared to the prior period.

For the full year of 2011, operating income grews/fdom the prior year period on a 28% increasealess based on higher demand across all major dihkbssiness and
markets. Within our markets, we experienced 30%ailveales growth in our commercial markets, ledsthgpng increases in both our commercial aerospadeyeneral
industrial markets, resulting in total segment sa£$283 million. Acquisitions in 2011 contributedarly $30 million in sales in the current yeammarily within the
commercial aerospace market, while favorable foreigrrency translation added approximately $4 omilli

The significant improvement in operating incomeftdt year 2011 was primarily driven by the higlsales volumes resulting in favorable absorptioowerhead costs, as w
as contributions from our 2011 acquisitions. Felayoperating margin was 15.5%, or 380 basis pbigtser than the prior year period, with acquisi@ontributing
approximately $3 million to operating income in thearent year, while organic operating margin gfesa2%, up 450 basis points from the prior year.

Full Year 2012 Guidance

The Company is providing its full year 2012 finaalgjuidance as follows:

* Total Sales $2.23 -- $2.27 billion, up 9-11%

* Operating Income $240 -- $248 million, up 17-21%

* Interest Expense, net $33 - $34 million, up $13 - $14 million
* Effective Tax Rate 32.0%

*

Diluted Earnings Per Share $2.95 -- $3.05, up 10-14% excluding prior year R&D tax credit
Diluted Shares Outstanding 47.5 million
Free Cash Flow $90 -- $100 million

*

*

(Free cash flow is defined as cash flow from openatless capital expenditures and includes estidnpayments of approximately $45 million to the t@&srWright Pension
Plan and $34 million in interest in 2012)

Note: A more detailed breakdown of our 2012 guidglmg segment and by market can be found on thehatthaccompanying schedul

Mr. Benante concluded, "In 2011, we successfullyceted our strategy and generated long-term shigieshealue as a result of our sound operationdbpeance, strong
earnings growth and ability to generate solid frash flow. Once again, we grew operating incomefdkan sales, driven by our ongoing businessuetstring and cost
reduction programs, as well as our strategic imaests, which have been implemented over the pest fears.

"Looking ahead, we expect the positive momentumteteéd by most of our businesses and markets ttiraoe to provide solid organic growth for Curtissight in 2012. We
expect strong growth of 13-15% in our commerciatkaets, led by nearly 20% growth in each of our carral aerospace and nuclear power generation nsatkeour
defense markets, despite the continued uncertainoement regarding current and future years' de&fespending, we remain cautiously optimistic in2based on our
presence on platforms and programs supporting é&Rtronic warfare and communications, all of whach expected to receive increased funding in #ferge budget. As
have shown with our performance over the past s¢years, our presence on these applications tesezhus to overcome numerous cancellations amysieh several large
programs affecting the industry. Additionally, atable position as a key supplier to the navalrdefenarket will help support our overall growttdifense in 2012.

"Finally, our backlog and capitalization remairpsty, and we look forward to delivering solid residgain this year. We will continue to demonstmateability to produce
long-term organic growth and to strategically imviesboth our technologies and acquisitions in otdeenhance the strength of our portfolio of hjgahgineered products and
services and our market diversification. | am optio that 2012 will be another strong year for @sWright, with the expectation of double-digibwth in sales, operating
income and earnings per share after excluding dmeracurring R&D tax credit of $4 million or $0.@@m our 2011 results. We also expect to achieveatimg margin
expansion in all three of our segments. Furtherpmmwe 2012 diluted earnings per share projectionkide an additional $0.20 in interest expenseluekeg this item, our
2012 EPS would be up approximately 20%. We exjgeathieve this growth based upon our solid bagkiogtinued strength in our commercial markets, f@sitions on
long-term defense programs and solid demand for ourredvhtechnologies. We are an engineering compangrdby a culture of innovation that fosters orgagriowth,



along with the financial discipline to make strategcquisitions that advance our technological etiges which will enable us to continue to outpenidn the markets we
serve."

Conference Call Information

The Company will host a conference call to disehes2011 results and 2012 guidance at 9:00 a.m.déSWednesday, February 15, 2012. A live webcattetall and the
accompanying financial presentation will be madailable on the internet by visiting the Investoiddiens section of the Company's website at wwwisswright.com.

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF EARNINGS (UNAU DITED)
(In thousands, except per share data)

Three Months Ended Twelve Months Ended
December 31, Change December 31, Change
2011 2010 $ % 2011 2010 $ %
Net sales $561,379 $523,381 $37,998 7.3% $2,054,130 $1,893,134 $160,996 8.5%
Cost of sales 373,824 349,712 24,112 6.9% 1,378,012 1,271,381 106,631 8.4%
Gross profit 187,555 173,669 13,886 8.0% 676,118 621,753 54,365 8.7%

Research and development expenses 15,684 13,237 2,447 18.5% 62,115 54,131 7,984 14.7%

Selling expenses 29,361 27,873 1,488 5.3% 119,438 111,773 7,665 6.9%
General and administrative expenses 81,072 75,334 5,738 7.6% 289,609 276,026 13,583 4.9%
Operating income 61,438 57,225 4,213 7.4% 204,956 179,823 25,133 14.0%
Interest expense (5,713)  (4,925)  (788) (16.0%)  (20,834) (22,107) 1,273 5.8%
Other income (expense), net 817 (43 860 NM 867 579 288 NM
Earnings before income taxes 56,542 52,257 4,285 8.2% 184,989 158,295 26,694 16.9%
Provision for income taxes 16,791 15,676 1,115 7.1% 54,566 51,697 2,869 5.5%
Net earnings $39,751  $36,581 $3,170 8.7% _ $130,423 $106,598 $23,825 22 49
Basic earnings per share $0.85 $0.80 $281 $2.33
Diluted earnings per share $0.84 $0.79 $2.77 $2.30
Dividends per share $0.08 $0.08 $0.32 $0.32

Weighted average shares outstanding:
Basic 46,520 45,998 46,372 45,823
Diluted 47,133 46,533 47,013 46,322

NM-not meaningful

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS (UNAUDITED)
(In thousands, except par value)

December 31, December 31, Change
2011 2010 $ %
Assets

Current assets:
Cash and cash equivalents $ 194,387 $68,119 $126,268 185.4%
Receivables, net 556,026 461,632 94,394 20.4%
Inventories, net 320,633 281,103 39,530 14.1%
Deferred tax assets, net 54,275 48,568 5,707 11.8%
Other current assets 41,813 40,605 1,208 3.0%

Total current assets 1,167,134 900,027 267,107 29.7%

Property, plant, and equipment, net 443,555 397,280 46,275 11.6%



Goodwill

Other intangible assets, net
Deferred tax assets, net
Other assets

Total assets

Liabilities

Current liabilities:
Current portion of long-term and short-term debt
Accounts payable
Accrued expenses
Income taxes payable
Deferred revenue
Other current liabilities
Total current liabilities
Long-term debt
Deferred tax liabilities, net

Accrued pension and other postretirement benefit costs

Long-term portion of environmental reserves
Other liabilities
Total liabilities

Stockholders' equity

Common stock, $1 par value
Additional paid in capital
Retained earnings

Accumulated other comprehensive loss

Less: cost of treasury stock
Total stockholders' equity

Total liabilities and stockholders' equity

759,442 693,572 65,870 9.5%
261,448 240,197 21,251 8.8%
12,137 1,033 11,104 1074.9%
9,121 9,909 (788)  (8.0%)
$2,652,837  $2,242,018 $410,819  1g.30%
$2,502 $2,602  $(100)  (3.8%)
150,281 133,180 17,101  12.8%
105,196 99,966 5,230 5.2%
4,161 3,111 1,050  33.8%
200,268 146,770 53,498  36.5%
42,976 42,310 666 1.6%
505,384 427,939 77,445  18.1%
583,928 394,042 189,886  48.2%
24,980 26,815  (1,835)  (6.8%)
232,794 166,591 66,203  39.7%
19,067 19,091 (24)  (0.1%)
57,645 47,437 10208  21.5%
1,423,798 1,081,915 341,883  31.6%
48,879 48,558 321 0.7%
143,192 130,093 13,099  10.1%
1,187,989 1,072,459 115530  10.8%
(65,131) (2,813) _ (62,318) (2215.4%)
1,314,929 1,248,297 66,632 5.3%
85,890 88,194  (2,304)  (2.6%)
1,229,039 1,160,103 68,936 5.9%
$2,652,837 _ $2,242018 $410,819  18.3%

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
SEGMENT INFORMATION (UNAUDITED)
(In thousands)

Three Months Ended

December 31,

Twelve Months Ended

December 31,

Change Change
2011 2010 % 2011 2010 %

Sales:
Flow Control $289,778 $ 282,987 2.4% $1,060,774 $ 1,024,828 3.5%
Motion Control 196,890 181,729 8.3% 710,037 647,031 9.7%
Metal Treatment 74,711 58,665 27.4% 283,319 221,275 28.0%
Total sales $561,379 $523,381 7.3% $2,054,130 $ 1,893,134 8.5%
Operating income:
Flow Control $33,421 $36,837 (9.3%) $103,421 $104,391 (0.9%)
Motion Control 27,023 26,384 2.4% 81,009 80,410 0.7%
Metal Treatment 11,130 7,706  44.4% 43,992 25,842  70.2%
Total segments 71,574 70,927 0.9% $228,422 $210,643 8.4%
Corporate and other (10,136) _ (13,702) 26.0% (23,466) (30,820) 23.9%
Total operating income _$61.438 _$57,225 749, _$204,956 _ $179.823 14.0%
Operating margins:
Flow Control 11.5% 13.0% 9.7% 10.2%



Motion Control
Metal Treatment
Total Curtiss -Wright

Segment margins

Net cash provided by operating activities

Capital expenditures

Free cash flow @)

Cash conversion @)

13.7%
14.9%
10.9%

12.7%

14.5%
13.1%
10.9%

13.6%

11.4% 12.4%

15.5% 11.7%
10.0% 9.5%
11.1% 11.1%

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES
NON-GAAP FINANCIAL DATA (UNAUDITED)
(In thousands)

Three Months Ended
December 31,

Twelve Months Ended
December 31,

2011 2010 2011 2010
$ 148,604 $134,018 $ 202,362 $171,710
(23,599) (14,178) (84,831) (52,980)

$ 125,005 $ 119,840 $ 117,531 $ 118,730
314% 328% 90% 111%

(1) The Corporation discloses free cash flow and cash conversion because the Corporation believes they are measurements of cash flow available for investing and financing
activities. Free cash flow is defined as net cash flow provided by operating activities less capital expenditures. Free cash flow represents cash generated after paying for interest
on borrowings, income taxes, capital expenditures, and working capital requirements, but before repaying outstanding debt and investing cash or utilizing debt credit lines to
acquire businesses and make other strategic investments. Cash conversion is defined as free cash flow divided by net earnings. Free cash flow, as we define it, may differ from
similarly named measures used by other entities and, consequently, could be misleading unless all entities calculate and define free cash flow in the same manner.

CURTISS-WRIGHT CORPORATION
2012 Earnings Guidance - As of February 14, 2012
(In millions, except per share data)

2012 Guidance Change

2011 Actual Low High %
Sales:
Flow Control $1,061 $1,170 $1,180 10-11%
Motion Control 710 750 770 6-8%
Metal Treatment 283 310 320 9-13%
Total sales $ 2,054 $2,230 $2,270 9-11%
Operating income:
Flow Control $ 103 $119 $122 15-18%
Motion Control 81 100 103 23-27%
Metal Treatment 44 51 53 16-20%
Total segments $ 228 $ 270 $ 278 18-22%
Corporate and other (23) (31) (31)
Total operating income $ 205 $ 240 $ 248 17-21%
Operating margins:
Flow Control 9.7% 10.2% 10.3%
Motion Control 11.4% 13.3% 13.4%
Metal Treatment 15.5% 16.5% 16.6%
Total operating margin 10.0% 10.7% 10.9%
Interest expense, net $ (20) $(33) $ (34)
Earnings before income taxes 185 206 213
Provision for income taxes (55) (66) (68)
Net earnings $130 $140 $ 145 7-11%
Reported diluted earnings per share $2.77 $2.95 $3.05 6-10%
Diluted shares outstanding 47.0 475 47.5



Less: R&D Tax Credit ($4M)
Adjusted diluted earnings per share

Free cash flow @)
Depreciation and amortization
Effective tax rate

(@) Free Cash Flow is defined as cash flow from operations less capital expenditures and includes estimated payments of approximately $45 million to the Curtiss-Wright

Pension Plan and $34 million in interest in 2012.

*Full year amounts may not add due to rounding

Defense Markets

$ (0.09)

$2.68 $2.95 $3.05 10-14%
$118 $90 $ 100
$88 $ 100 $ 105
29.5% 32.0% 32.0%

CURTISS-WRIGHT CORPORATION

2012 Earnings Guidance

- As of February 14, 2012

Aerospace

Ground

Navy

Other Defense
Total Defense

Commercial Markets

Commercial Aerospace

Oil and Gas

Power Generation

General Industrial/Auto
Total Commercial

Total Curtiss -Wright

*Full year amounts may not add due to rounding

(In millions)
2012 Guidance % Change
2011 Actual Low High
$ 305 2% 4%
120 (2%) (4%)
363 3% 5%
32 24% 26%
$ 820 3% 5%
$ 315 18% 20%
249 % 9%
383 18% 20%
286 6% 8%
$1,234 13% 15%
$ 2,054 9% 11%

CURTISS-WRIGHT CORPORATION and SUBSIDIARIES

NON-GAAP FINANCIAL DATA (UNAUDITED)
(% in thousands)

Three Months Ended December 31,

Flow Control Motion Control Metal Treatment Corporate & Other Total Curtiss - Wright
2011 2010 Chg 2011 2010 Chg 2011 2010 Chg 2011 2010 Chg 2011 2010 Chg

Sales

Organic $281,218 $280,411 0% $185,463 $181,729 2% $63,673 $58,665 9% $-- $-- $530,354 $520,805 2%

Incremental

@ 8,762 2,576 ) 10,829 @ - 11,132 @ - - - 30,723@ 2576

Foreign

Currency

Fav (Unfav)

@ (202) __ 598 _ S () - 302

Total $289,778 $282,987 2% $196,890 $181,729 8% $74,711 $58,665 27% $-- $-- $561,379 $523,381 7%
Operating
Income

Organic $34,066 $37,213  (8%) $27,847 $26,384 6% $10,830 $7,706 41% $(10,151) $(13,702) 26%  $62,592 $57,601 9%

Ol Margin 13.1%

% 12.1% 13.3% -120bps 15.0% 14.5% 50bps 17.0% ’ 390bps 11.8% 11.1% 70bps

Incremental

@ (633)@  (376) ® (1,435) @ 332 (1,736) @ (376) ®



Foreign

Currency
Fav (Unfav)
4) (12) 611 (32) 15 582
Total $33,421 $36,837  (9%) $27,023 $26,384 2% $11,130 $7,706 44% ($10,136) ($13,702) 26% $61,438 $57,225 7%
(e]]
Margin % 11.5% 13.0% -150bps 13.7% 14.5% -80bps 14.9% 13.1% 180bps 10.9% 10.9% Obps
Twelve Months Ended December 31,
Flow Control Motion Control Metal Treatment Corporate & Other Total Curtiss - Wright
2011 2010 Chg 2011 2010 Chg 2011 2010 Chg 2011 2010 Chg 2011 2010 Chg
Sales
Organic $1,032,859 $1,021,309 1% $672,715 $647,031 4% $249,688 $221,275 13% $-- $-- $1,955,262 $1,889,615 3%
Incremental
24,633 35190 28,816 @ - 29,614 @ - - - 83,063 ) 35190
Foreign
Currency
Fav (Unfav)
@) 3,282 8,506 4,017 - 15,805
Total $1,060,774 $1,024,828 4% $710,037 $647,031 10% $283,319 $221,275 28% $-- $-- $2,054,130 $1,893,134 9%
Operating
Income
Organic $104,770 $104,849 (0%) $88,935 $80,410 11% $40,514 $25,842 57% $(23,461) $(30,820) 24% $210,758 $180,281 17%
Ol Margin
% 10.1% 10.3% -20bps 13.2% 12.4% 80bps 16.2% 11.7% 450bps 10.8% 9.5% 130bps
Gain on Sale
© 1,310 1,310
Incremental
@ 1,137)® (458 ® (5,331) @ 2,687 ® (3,781)®  (458) ®
Foreign
Currency Fav
(Unfav) 4 (212) (3,905) 791 (5) (3,331)
Total $103,421 $104,391 (1%) $81,009 $80,410 1% $43,992 $25,842 70% $(23,466) $(30,820) 24% $204,956 $179,823 14%
(0]]
Margin % 9.7% 10.2% -50bps 11.4% 12.4% -100bps 15.5% 11.7% 380bps 10.0% 9.5% 50bps

(1) The term incremental is used to highlight the impact acquisitions had on the current year results, for which there was no comparable prior year data. Therefore, the results of
operations for acquisitions are incremental for the first twelve months from the date of acquisition and are removed from our organic results. Additionally, the results of
operations for divested businesses are removed from the comparable prior year period for purposes of calculating organic results. The remaining businesses are referred to as
organic.

(2) Our organic growth calculations do not include the operating results for our December 2, 2011 acquisition of Anatec International, Inc. and Lambert, MacGill, Thomas, Inc.,
October 11, 2011 acquisition of South Bend Controls, July 28, 2011 acquisition of ACRA Control, Limited (ACRA), July 22, 2011 acquisition of IMR Test Labs, April 6, 2011
acquisition of Douglas, April 8, 2011 acquisition of BASF, and January 7, 2011 acquisition of Predator Systems Incorporated (PSI).

(3) Our organic growth calculations do not include the operating results for our December 2, 2011 acquisition of Anatec International, Inc. and Lambert, MacGill, Thomas, Inc.
(LMT), October 11, 2011 acquisition of South Bend Controls, July 28, 2011 acquisition of ACRA Control, Limited (ACRA), July 22, 2011 acquisition of IMR Test Labs, April 6,
2011 acquisition of Douglas, April 8, 2011 acquisition of BASF, January 7, 2011 acquisition of Predator Systems Incorporated (PSlI), five months of operating results for our
June 1, 2010 acquisition of Hybricon Corporation, and June 22, 2010 acquisition of Specialist Electronics Services, Ltd. (SES).

(4) Organic results exclude the effects of current period foreign currency translation.

(5) We sold our legacy distribution business on July 29, 2011. The December 2010 results of operations for this business have been removed from the comparable prior year
period for purposes of calculating organic results.

(6) Organic results excludes the gain on sale for Hydrop divestiture which was sold in September 29, 2011.

About Curtiss-Wright Corporation

Curtiss-Wright Corporation is an innovative engirmeg company that provides highly engineered, @itfunction products, systems and services iratkas of flow control,
motion control and metal treatment to the defeasergy and commercial/industrial markets. The lggaenpany of Glenn Curtiss and the Wright broth€rsitiss-Wright has
a long tradition of design and manufacturing inrtmraalong with long-standing customer relationshiphe company employs approximately 8,900 peoplédwide. For
more information, visit www.curtisswright.com.

Certain statements made in this release, inclugtagements about future revenue, financial perforoeaguidance, quarterly and annual revenue, nainme, operating
income growth, future business opportunities, sasing initiatives, and future cash flow from op@ras, are forward-looking statements within theamag of the Private
Securities Litigation Reform Act of 1995. Thes¢esteents present management's expectations, bgliefs and objectives regarding future financiaifpemance, and
assumptions or judgments concerning such performafigy discussions contained in this press releasmept to the extent that they contain historfaats, are forward-
looking and accordingly involve estimates, assuomsti judgments and uncertainties. Such forwardkilugp statements are subject to certain risks anckdminties that could
cause actual results to differ materially from te@xpressed or implied. Readers are cautionedmplaice undue reliance on these forward-lookindgesteents, which speak
only as of the date hereof. Such risks and uncsiés include, but are not limited to: a reductionanticipated orders; an economic downturn; cha;mgecompetitive
marketplace and/or customer requirements; a changmvernment spending; an inability to performtomser contracts at anticipated cost levels; andeotfactors that
generally affect the business of aerospace, defemseacting, electronics, marine, and industriahepanies. Such factors are detailed in the Compafynual Report o
Form 1(-K for the fiscal year ended December 31, 201Graended, and subsequent reports filed with therBiesuand Exchange Commission.

This press release and additional information avaitble atwww.curtisswright.cor.



CONTACT: Jim Ryan
(973) 541-3766
Jim Ryan@urtisswight.com
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Safe Harbor Statement

Please note that the information provided in this presentation is accurate as of the date of the original
presentation. The presentation will remain posted on this web site from one to twelve months
following the initial presentation, but content will not be updated to reflect new information that may
become available after the original presentation posting. The presentation contains forward-looking
statements including, among other things, management's estimates of future performance, revenue
and earnings, our management's growth objectives and our management's ability to produce

consistent operating improvements. These forward-looking statements are based on expectations as

of the time the statements were made only, and are subject to a number of risks and uncertainties

which could cause us to fail to achieve our then-current financial projections and other expectations.
We undertake no duty to update this information. More information about potential factors that could
affect our business and financial results is included in our filings with the Securities and Exchange
Commission, including our Annual Reports on Form 10-K and Quarterly Reports on Form 10-Q,
including, among other sections, under the captions, "Risk Factors" and "Management's Discussion
and Analysis of Financial Condition and Results of Operations," which is on file with the SEC and

available at the SEC's website at www.sec.gov.

Curtiss-Wright Corporation




Curtiss-W

Overview of 2011 Results

Solid sales and operating income growth, despite
lower profitability in oil & gas large project business

Commercial markets performed well, led by
commercial aerospace and general industrial

Strategic diversification across our defense
markets limited downside risk

Solid new order activity in commercial markets,
particularly in power generation and oil & gas
(MRO and super vessels)

Strong balance sheet

Vright Corporation




(5 in Millions)

Full Year 2011 Results

Key sales drivers:
Full Year % Change ° ©Organic growth of 3%" with gains across all

2011 vs. Prior Yr three segments

Sales:

Flow Control
Motion Control
Metal Treatment

Total Sales

Operating Income:

Flow Control

Metion Control

Metal Treatment
Total Segments

Corporate and Other
Total Operating Income $

Diluted EPS: $

Solid, double-digit increases in the
1,060.8 4% commercial aerospace, general industrial
710.0 10% and aerospace defense markets

283.3 28% Slow recovery of large, international capital
2,054.1 9% projects in oil & gas market

Defense sales impacted by prior program
cancellations and timing on long-term Navy

103.4 (1%) contracts

81.0 1%

440 _ 70%  Key operating income drivers:

228.4 8%
(23.5) 24%
205.0 14%

« Organic growth of 17%?*, led by strong
growth in metal treatment

Lower than expected performance in oil
and gas market

Overall FX impact $3M unfavorable, mainly

2.77 21%

*Organic results exclude the impact of FX, acquisitions and divestitures in M Otiﬂn CU ntrﬂ I

Curtiss-Wright Corporation

Lower corporate costs




2011 Segment Review — Flow Control

Oil & Gas

23%

/ Gen

" Industrial
Power Gen i 10%

34% Comm Aero
2%

FY Segment Sales: $1,061 M

Curtiss-Wright Corporation

Full Year 2011 Results

L]

Sales up 4%; Operating income
(down 1%) and margin impacted
by reduced profitability in oil &
gas market

Achieved solid sales in the
general industrial and power
generation markets

Naval sales lower due to timing
on long-term contracts

Higher MRO/super vessel sales in
oil & gas offset by continued
delays in capital spending on
large, international projects




2011 Segment Review — Motion Control

Full Year 2011 Results

+ Sales up 10%; 4% of which was
Comm Aero organ ic*

26% Aero

Ocfense Operating income up 1%; Organic
o growth of 11%*

Operating margin dilution due to
. > ,- recent acquisitions 110 bps, as
ndistial: N expected, and 70 bps in |
| , unfavorable FX — total EPS impact
Do - was $0.11
o Higher aerospace defense,
Sk L% commercial aerospace and general

industrial sales

Lower ground defense sales,
*Organie resufts exclude the impact of FX. acouisitions and divestitures i m pacted by prE\”O u S p rog ra m
Curtiss-Wright Corporation can CE| | atl ons

FY Segment Sales: $710 M




2011 Segment Review — Metal Treatment

Full Year 2011 Results

— Sales up 28%
) 39% Operating income up 70%
Gen | Strong operating margin

Industrial

38% improvement on higher sales,
; aided by acquisitions

Led by higher demand for shot
peening and coatings services

> Continued strong sales to
Other Power Gen .
Defense & 8% commercial aerospace and
Gov't. i .
1% Ground  10% oo o general industrial markets
Defense 39,
1%

FY Segment Sales: $283 M

Curtiss-Wright Corporation




2011 End Markets Summary

Key Positives

R Aero
Qijl & Gas Defense

12% 15%

Ground
Defense
6%
FPower Gen
19%

M EVE]
/ Defense
18%

Other

Comm Aero 5______#,,
15% Defense &

Gen Industry ~ Gov't.
14% 1%

Mote: Percentages in chart relete to full year 2011 sales

Curtiss-Wright Corporation

Commercial markets up 12%
Defense markets up 4%

Benefiting from ongoing ramp up in
commercial aircraft production rates
Continued demand for embedded
computing, and sensor and control
products, supporting ISR applications

Increased sales for U.S. and China AP1000
reactor projects; Higher aftermarket
demand for existing operating reactors

Increased sales on Virginia class
submarines and CVN-79 aircraft carrier

Key Challenges

Slow recovery of large, international capital
projects in oil & gas market

Lower sales on Bradley and F-22 programs

Winding down of CVN-78 aircraft carrier
and EMALS program




Summary & Outlook — Defense

Aero
Defense
15%

Ground
Defense
5%
FPower Gen
19%

Naval
Defense
18%

Comm Aero

15% Other
Gen Industry Defense &
14% Gov't.
1%

Mote: Percentages in chart relete to full year 2011 sales

Curtiss-Wright Corporation

Full Year 2011 Results

4% growth in sales

Strength in military aircraft, helicopters,
submarines, CVN-79 carrier and
international turret drive aiming and
stabilization systems

Solid sales performance offset the impact
of large program cancellations (F-22, FCS,
EFV, DDG-1000), winding down of CVVN-78
carrier and shift in revenue mix from
development to production (Global Hawk)

Outlook for 2012

Improved ISR sales of embedded
computing and sensor products on various
programs

Long-term naval defense outlook remains
favorable

Uncertainty in timing of U.S. ground
defense vehicle modernization

Reduced production on Blackhawk, V-22
and AAG 9




Summary & Outlook — Commercial Aerospace

Full Year 2011 Results
Aero

o'n‘:f;fas Defense « 30% growth in sales, 12% of which
= 15% was organic*
Ground Strong sales due to increased

Defense

6% demand from Boeing and Airbus
Power Gen

19% Increased demand for sensor and
control products on various
Naval commercial aircraft, including

/ Dte’mse regional jets

Other Qutlook for 2012

Defense &

Gen Industry ~ Gov't. « Benefiting from strong ramp up in
A, 19 : 4 !
ey commercial aircraft production rates

Modest improvement in regional jet
and commercial helicopter sales




Summary & Outlook — Oil & Gas

Oil & Gas Full Year 2011 Results
12% :
« 4% decrease in sales

« Improved sales for MRO & services
Ciotnd in refining and petrochemical
Defense industries

6%

Aero
Defense
15%

FPower Gen

sl Solid demand for super vessels

Continued delays in capital
Maval spending worldwide, particularly on
/. Defense coking projects

/ 18%
/
‘_!

. Outlook for 2012
Comm Aero e Other

15% " Defense & » Slow rebound in refinery equipment
Sl e sales expected in 2012, leading to a

pick-up in coker projects

Increasing demand for MRO activity
and super vessels

Mote: Percentages in chart relete to full year 2011 sales

Curtiss-Wright Corporation




Summary & Outlook — Power Generation

Qil & Gas

12%

Power Gen A
199% 4

Comm Aero
15%

Aero
Defense
15%

Ground
Defense

6%

M EVE]
/ Defense

/4
/ 18%
/

Other
Defense &
Gen Industry ~ Gov't.
14% 1%

Mote: Percentages in chart relete to full year 2011 sales

Curtiss-Wright Corporation

Full Year 2011 Resulis

8% growth in sales
Led by U.S. and China AP1000 sales

Higher domestic aftermarket demand
leading to pump and valve sales

Solid new orders supporting existing
nuclear operating reactors

Qutlook for 2012

Continued long-term, global support
for AP1000 reactor construction

Ongoing support for Plant Life
Extensions (PLEX) and power uprates
supporting U.S. operating reactors

Global interest in products to aid
safety and extend reliability of existing
operating reactors




Summary & Outlook —

haian Aero
Oi 28 Defense
1 L0 1 Sﬂﬁj

Ground
Defense
6%
FPower Gen
19%

M EVE]
/ Defense
18%

Comm Aero Other
15% Defense &

Gov't.
1%

Gen Industry
14%

Mote: Percentages in chart relete to full year 2011 sales

Curtiss-Wright Corporation

General Industrial

Full Year 2011 Results
* 17% growth in sales

« Led by higher global sales volumes
to commercial HVAC, automotive
and transportation industries

Strong demand for metal treatment
services

QOutlook for 2012

« Economic recovery remains key to
higher sales volumes
Expecting continued, solid demand

from HVAC, automotive and
transportation industries




2012E Market Outlook s osrebruary 14, 2012

Management Guidance

Aero Defense
Ground Defense
Naval Defense

Total Defense
Including Cther Defense

Commercial Aero

Oil & Gas

Power Generation

General Industrial
Total Commercial

Total Curtiss-Wright

Curtiss-Wright Corporation

FY2012E
2-4%
(2) - (4%)
3-5%

3-5%

18 - 20%
7-9%
18 - 20%
6 - 8%
13 -15%
9-11%




2012E Financial Outlook . ofreruary 14, 2012

(in 000's)

Management Guidance FY2012E
$2,230 - 2,270M
9% -11%
$1,170 - 1,180M
10% - 11%
$750 - 770M
6% - 8%
$310 - 320M
9% - 13%
$240 - 248M
17% - 21%
Flow Control $119 - 122M

Margin 10.2% - 10.3%

Motion Control $100 - 103M
Margin 13.3% - 13.4%

Metal Treatment $51 - 53M

Margin 16.5% - 16.6%

Corporate and Other ~$31M

Total Sales

Flow Control

Motion Control

Metal Treatment

Operating Income

Mate; Full year amounts may not add due to rounding

Curtiss-Wright Corporation




2012E Financial Outlook .o rebruary 14, 2012)

Management Guidance
Operating Income

Interest Expense, net

Diluted EPS

Diluted Shares Outstanding

Effective Tax Rate

Curtiss-Wright Corporation

FY2012E

$240 - 248M
17% - 21%

$33 - 34M

$2.95-3.05
6% - 10%

47.5M

32.0%




2012E vs. 2011A Pro Forma EPS Growth

(as of February 14, 2012}

Management Guidance FY2012E Growth %

2011 Full Year EPS $2.77 21% (vs. 2010)
Less: R&D Tax Credit ($0.09)
2011 Pro Forma EPS $2.68
Benefits:
Sales Volume $0.26 - 0.31
Ol Margin Improvement $0.31-0.36
Subtotal: $3.25-3.35
Less: Interest Expense ($0.20)
Less: Pension Expense ($0.10)
2012E Full Year EPS $2.95 - 3.05 10 - 14%

Curtiss-Wright Corporation




2012E FinanCiaI OUtIOOk (as of February 14, 2012)

Management Guidance FY2012E
Free Cash Flow (1) $90 - 100M
Depreciation & Amortization $100 - 105M

Capital Expenditures $90 - 95M

Pension Expense ~$26.5M

w from cperations less capital expenditures and includes estimated payments of appraximately 545 million to the Curtiss-
nterest payments in 2012

Curtiss-Wright Corporation




Outlook for 2012 and Closing Comments

Strong, double-digit growth in Sales, Operating
Income and EPS

Continued execution and margin expansion

Strong performances expected in commercial
aerospace and power generation markets

Expecting a solid rebound in sales and profitability in
oil & gas market

Defense business showing ability to overcome delays
in funding and program cancellations affecting industry

Positioned for strong growth organically and through
strategic acquisitions

Curtiss-Wright Corporation
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on-GAAP Reconciliation

CURTISS- WRIGHT CORPORATION and SUBSIDIARIES
NON-GAAF FINANCIAL DATA (UNAUDITEI)
% im thomsands)

Three Months Ended December 31,
Algfal Trostmsut
2010

Pl Comirel Mt Courrsd
oli 2010 7 2011 M0

21l Chg

22120 AN F1IAE ) 117179 z S630TH et $530. 554
Incremental ! Lz @ 19% 1089 LA
02

L5517

112 A
(1))

Furim Caeency Fav (Unfir) {2 el

Trtal S380,7TE SIE2EET 196 K00 $1E1.730 574,710

perEting fRoame
Orpane (Rmn
O Abarps %5
Icremeiial

Foreign Carmency Fav (Lnfd ™ 1

Tuial

A1113 » (310,188} LTI M
N Mirgis

1arn 1A% [

Twelve Months Ended Decomber 38

Flan Castrol

Matian € ontrel Metal Treatment s Tatal Custivs - Wright
L 3 LR - = L .1

pIELRE L

31953262 SUERIANS
4575

31519
Forvign Cavency P (Unfiny ™ 44 o . R ___4m7
Tatal S1.060,774 S1,024ET8 7 A % SIEANLS 21275

T
O Mg 4 et
Cacn o Sl ™
Seceemennal L. - s (L1 sy
Finvign Carmency Fay {Unfad ™ . 34001

Toatsl Sio4e) P04 TEs S17e K2
O Margin % [LEL BEL N ELE Y 8%

{0230 ety 20,750 L1 )
s PL
1308

1 T e wsrvemarrad oo usednn bupbdhpt dhie smpact woqustysns dusl o the currnm e ey for et ey e s compartie pees yoar dets. Thansfers, the e of epereens for sequamen, muTwmammal fo g firnt tyebue matin from the dey of scurmen snd ey mErved froe e

mpane el Addmanady, ihe e of ppesons for Snisd brmauars me rrmesed fom dhe coosparbie poot em pancd Tar puspec of ceicolsnng srguse rrd The g buznecon e e i s s

) O g oy ey euinidtioms o oot ol i epersaiio o vt fo oo Dpotmiior 2. 3011 mooguistion of Amaivs irnwsntamal lne. wd Lassbort, Suo0 Thomas, Yo, ooiste 11, 2011 poquunions of Souch Bored Comtrilu, baby T8, 3011 moiputitions of ACRA Covarol, Lamited (ACELAL Py 12, 291
e umistion: #FTVE Tosd Lisb. Ajesl ), 211 accputstion ef Dhvniglns. Agei & 2011 iceasiion of SLASE, s Turiindy 7. 2011 stofuiistiom of Predisis Syilems Inconprbunted (P51}

i g s th culéulitiom b ot thode e ppmiang rewahis fon eon Dietrmbar 2 2011 ecuaistin of Amilec imneiondl ind md Lasted, 2s:00, Thimas e L

2011 esgmtren o DR, Tort Lavn, gt 2800 scopumen of Douglas Aprt £ 201 soqueamen of BASE. Jwery ™ 2001 squstian of Fredece Sonem Seogponted 1 i
Aprcanties Flncommencs Sorvacun, Lol (R

A, Dicuban 11, 1011 icymiton o Sousths Boisal Conmuli. Sy 1L 20011 apiisntoh 58 ACRA Covred. Lasiite d LAUCTCAL Ry 10
antin of spsraing s for oo e | 200 scquesson sf Hytsicen Corporrmem and boe

g s Fickods e ST A CLETTRS S SATRE TETRRCY R Lt
1) We sl oot begicy Sisbrbastien Tiananias en Saly I Thr [stcembr 1628 rronis of ottt for than St § Gaeer bren temars o frem The £ emgatable pros et proad 4 porpes s of - ghouliteg erpase tessliy
) Oy ww ey, wuchdbey o g o 1als fon ydvop devewisruey shich wis peld m Sepmadeg 3, 2911




